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Expectation

Curating a meticulously planned event that
facilitates direct interaction between a multinational
technology company and their clients on a thought
leadership engagement platform.

Deliverables

» Engagement: Crafted engaging content and
experiences that captivate our audience,
fostering active participation and lasting
relationships.

» Brand Awareness: Enhanced brand presence
within the industry, positioning the client as a
Ihought Leader and Innovator.

» Seamless Execution: Managed the event
flawlessly from start to finish, ensuring a
professional and memorable experience for
all attendees.

» Lead Generation: Created opportunities to
connect with potential clients, facilitating
meaningful interactions that convert into
high-quality leads.

» Pipeline Growth: Strategically engaged
attendees to build a robust sales pipeline,
ensuring a continuous flow of opportunities
post-event.

“Targeted CxO
Collaboration
ENnhances Brand
Influence and
Expands Market
Reacn.”

-Contenporary Marketing

What worked

» Strategically Designed Roundtable:
successfully organized a roundtable involving
key Il stakeholders crucial to the client.

» Curated Participant Pool: Provided the
client with a curated selection of IT Heads and
Decision Makers, allowing them to select their
preferred participants.

» Participant Target Achievement: Exceeded
the expected number of participants, with
over 15 Cx0Os attending the roundtable.

About the client

Our client is a global technology leader known for
pioneering advancements in computing, artificial
intelligence, and cloud services. With a strong focus
on innovation and digital transformation, they
empower businesses worldwide to leverage
cutting-edge technologies and achieve their
strategic goals. Through their advanced Al

platform, they revolutionize business operations

by automating workflows, enhancing security, and
iIntegrating sustainability into business strategies.
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» Comprehensive Content Development: Developed all content and creative materials in
alignment with the event’s aiscussion topic.

» Expert Moderation: Aligned a relevant moderator to facilitate seamless discussions and
iNnteractions among participants.

» Product Demonstration Opportunity: Provided the client ample opportunity to demonstrate their
product to the audience as part of the event.

» Lead Generation: Generated valuable leads, fostering opportunities for further business growth
and B2B partnerships.

» Brand Positioning: Successfully positioned the organization as a Thought Leader and Industry
Innovator.

» ROI Achievement: The client onboarded 3 new clients, and discussions, planning on POC
happened on site. The client also has on-going discussions with the CxOs who attended.

Achievement

The client faced challenges in reaching and engaging their target audience effectively. By
organizing a strategically designed event, we facilitated meaningful interactions and provided ample
opportunities for the client to showcase their offerings. This collaborative format not only helped
them achieve their desired leads but also drove significant business growth from the event.

Innovate. Inspire. Impact.

About Contenporary Marketing
m Since our inception in 2021, Contenporary marketing has stood
CONTENPORARY unparallelled in terms of providing innovative marketing solutions to tech
companies. Our team of experts provide strategic campaigns that drives

MARKETING

prand growth, engagement and brand visibility. From End-to-End event
management to digital campaigns, we help tech businesses flourish in a
contenporarymarketing.com competitive market, ensuring impactful and measurable results.
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